Name: ________________
Hour: _________
Directions: Using the Bureau of Labor Statistics online Occupational Outlook Handbook to answer the following questions regarding the career of an insurance sales agent. Be sure to be thorough and understand the information you are recording as it is an important component of your larger project. Have fun and use your critical thinking skills!
What They Do
List three duties insurance sales agents routinely complete:
· 
· 
· 
Insurance sales agents commonly sell _________________ types of insurance, such as property and casualty, ______________, and health and long-term care.
An increasing number of insurance sales agents offer their clients comprehensive __________________________ services, especially for clients _____________ _________________.
Work Environment
In your own words, describe an insurance sales agent’s work environment. Include a description of the physical setting and scheduled hours. 
__________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________

Do insurance sales agents work with a lot of coworkers? Explain your answer. 
_________________________________________________________________________________________________________________________________________________________________________________________________________
How to Become One
What is the educational requirement of an insurance sales agent? Approximately how many have their bachelor’s degree?
____________________________________________________________________________________________________________________
Insurance sales agents must have a _______________ in each of the states where they work. _________________ licenses are required for agents to sell life and health insurance and property and casualty insurance.
Most state licensing authorities also require agents to take ____________ _______________courses every 2 years, focusing on insurance _________, consumer protection, ____________, and the technical details of various insurance policies.
Explain why initiative is an important quality for insurance sales agents to have:
_________________________________________________________________________________________________________________________________________________________________________________________________________
Pay
What is the median wage for an insurance underwriter (As of May 20120)? 
__________________________________________________________
Many independent agents are paid by _________________ only. 
Sales workers who are employees of an agency or an insurance carrier may be paid in one of three ways: ____________ only, salary plus _______________, or ______________________________.
How much did the top ten percent of insurance sales agents make (As of May 2010)?
__________________________________________________________________
Job Outlook
Is the demand for insurance sales agents expected to grow or decline? Explain why it is growing or declining whichever way it is. 
______________________________________________________________________________________________________________________________________________________________________________
Explain why employment growth should be stronger for insurance sales agents selling health and long-term care insurance.
_________________________________________________________________________________________________________________________________________________________________________________________________________
Reflection
What is one thing you would like about this job? What is one thing you would not like about this job? What is one question you still have regarding this career?
______________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


